
FOR MORE THAN 20 YEARS, Lytham Partners has been one of the country’s leading investor 
rela ons firms, having created one of the industry’s largest and most diverse networks of ins tu onal 
investors, while crea ng a framework of best prac ces in all aspects of corporate posi oning, investor 
management, and public rela ons. 

INVESTOR RELATIONS

PARTNERING
WITH THE NEXT GENERATION OF

INNOVATORS



Integrated Investor 
Outreach Platform
OUR CORE STRATEGY is on expanding the 
audience and solidifying rela onships between 
ins tu onal investors and our client companies. 
We have spent the last two decades crea ng an 
integrated pla orm that allows our clients far 
reaching interac on with investors in a consistent 
and in-depth format.

WE CREATED one of the industry’s most diverse 
and effec ve pla orms for public companies to 
communicate their story to the largest and most 
appropriate cross sec on of ins tu onal investors. 
Built on more than 20 years of rela onships, this 
integrated pla orm drives the shareholder value 
that others in the industry cannot match.

Management Conference Calls: Leveraging our 
corporate profile distribution, access through the 
Bloomberg Corporate Access Terminal, and our 
proprietary database, we arrange numerous 
management calls each month for our clients.

Corporate Profiles: As the decline of sell-side 
analyst research continues, our institutional quality 
corporate profiles help fill the void being left in the 
industry. These reports highlight the attributes, key 
metrics, industry analysis, and models of our client 
companies, allowing investors to quickly understand 
the opportunity each company represents.

Virtual Investor Conferences: Our partnership with 
Cision on our Lytham Partners Discovery Growth 
Forum provides us access to a wide range of 
investors across the world. The Forum allows our 
client companies the opportunity to communicate 
their story in a concise format while engaging 
investors in a real-time.

Non-Deal Roadshows: We are one of the most 
active participants of corporate access within the 
investor relations industry, leveraging two decades 
of relationships with institutional investors and our 
agreement through Bloomberg Corporate Access to 
ensure our clients are meeting with the most 
impactful and appropriate investors possible. 

Fireside Chats: Leveraging off an engaged audience 
of investors, we have created a Fireside Chat series 
to bring investors up to speed on transformative 
company events in an open forum that allows 
interaction with the audience.

Executive Interview Series: Our Executive Interview 
Series allows us to continuously expand the 
visibility of our client companies through informative 
documents that focus on specific events or the 
company as a whole.

VISIBILTY PLATFORM 
FOR RESULTS

Conferences: Having created relationships with 
nearly every sponsor of investor conferences, 
from independents to investment banks, we are 
able to ensure full 1x1 schedules and maximize 
the effectiveness of each event.

OUR 
IN-DEPTH 

CORPORATE 
PROFILES HELP 

FILL THE VOID DUE 
TO THE DECLINE 

OF SELL-SIDE 
ANALYST 

RESEARCH. 



 SOLUTIONS
TO HELP OUR CLIENTS integrate key aspects of their investor rela ons program into ac onable 
results that can drive awareness and audience engagement of their products and services with 
customers, we launched a PR and Media Consultancy in 2018. Spearheaded by a public rela ons 
execu ve with nearly 20 years of experience, the program sets out to focus on three key areas:

A FULLY INTEGRATED IR/PR 
APPROACH TO DRIVE VALUE FOR

THE NEXT GENERATION 
OF INNVOATORS.

SOCIAL MEDIA MANAGEMENT & ENGAGEMENT

MEDIA ENGAGEMENT

MEDIA TRACKING & REPORTING
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Full Service
Investor Relations
WE RECOGNIZE that investor outreach is simply one component to an effec ve investor rela ons 
process. This outreach needs to be matched with a communica ons and posi oning approach that 
ar culates a company's value proposi on through benchmarks and metrics that easily resonate 
with the na onal investment community, streamlining these components throughout press 
releases, conference call scripts, investor presenta ons, websites, and annual reports. It also 
entails a use of best prac ces on communica on techniques that ensure a company’s credibility is 
maintained at its highest level. 

IN ADDITION TO TRADITIONAL INVESTOR RELATIONS ACTIVITIES, we have consulted with 
management teams and board of directors on capital markets ac vi es, including having guided 
numerous companies through the uplis ng process from the OTC to Nasdaq and/or NYSE, cross 
lis ng of shares from a foreign exchange to the U.S., IPOs, proxy contest situa ons, capital raise 
evalua on, merger/acquisi on valua on impact, crisis communica ons, percep on analysis, and 
board of director/management recruitment. Our clients understand that they have a team 
standing with them that has seen it all.

OUR PR & MEDIA PLATFORM helps clients with brand enhancement, outreach and audience 
engagement; amplifica on of press releases, allowing for more placements and poten al for 
interviews; and helps clients be er understand where they are ge ng coverage, including what’s 
being said about their brand, its key messages and how they compare against their compe tors.



Lytham Partners, LLC ("Lytham") provides a range of investor rela ons services to its clients. The par cular services provided vary by client 
and may change from me to me. Lytham’s services are designed to increase client companies' exposure to, and awareness by, broker/deal-
ers and other members of the professional investment community. Lytham is compensated for providing investor rela ons services by its 
Clients. Such compensa on typically includes a monthly fee, plus reimbursement of specified expenses, and may include rights to receive 
equity securi es of a client (through op ons, common stock, warrants, or restricted stock). Lytham's ownership may be subject to achieving 
measurable results, which vary but typically include -- among other things - increased trading volume, increased research coverage, increased 
number of market makers, and increased ins tu onal ownership. Lytham also has or seeks to have business rela onships with strategic 
partners. Lytham is not a registered broker-dealer, registered investment adviser or financial adviser, nor does it hold itself out to be. All 
materials presented and/or publica ons released by Lytham to the public through its website, email, or any other means of transmission are 
not to be regarded as investment advice and are only for informa ve purposes. Before making a purchase or sale of any securi es men oned, 
Lytham strongly encourages and recommends consulta on with a registered securi es representa ve. Materials presented do not cons tute 
an offer to purchase or sell securi es, and is not to be construed as a representa on of an offer or a solicita on of any offer by Lytham or the 
client companies to purchase or sell any security. Lytham or any of its affiliates, members, employees, clients, officers, directors, and/or their 
respec ve families may from me to me purchase or sell, as agents or principals, or otherwise hold posi ons in, securi es of its client compa-
nies, and are free to buy or sell those posi ons at will. Any such posi ons may be increased or decreased from me to me in the future 
without no ce. Certain informa on herein may contain “forward-looking statements” within the meaning of the Private Securi es Li ga on 
Reform Act of 1995, as well as Regula on FD. The client companies claim the protec on of the safe-harbor for forward-looking statements 
contained in the Reform Act. This informa on may involve risks and uncertain es that could cause actual results to differ materially from the 
forward-looking statements. Factors which could cause or contribute to such differences are detailed in the companies’ public filings with the 
United States Securi es and Exchange Commission, if available. Forward-looking statements speak only as of the date the statement was 
made. The client companies do not undertake and specifically disclaim any obliga on to update any forward-looking statements. Neither the 
client companies nor any of its officers, directors, employees, or affiliates have directly par cipated in the prepara on of certain informa on 
herein. The informa on herein is not an offer to buy or sell securi es, and is not to be construed as a representa on of an offer or a solicita on 
of any offer by Lytham or the client companies to sell or buy securi es. None of the informa on is intended to be used as a basis for any invest-
ment decision, and the informa on is subject to change without no ce. Any performance data quoted represents past performance and 
cannot guarantee comparable future results; current performance may be higher or lower. Any opinions expressed herein are subject to 
change without no ce.

OFFICES
PHOENIX
3800 N. Central Ave. Suite 750 
Phoenix, AZ 85012 

www.lythampartners.com

NEW YORK
245 Park Avenue, 39th Floor
New York, NY 10167 

info@lythampartners.com

BASIC MATERIALS
Chemicals
Metals & Mining

CONSUMER 
Food & Beverage
Healthy Living
Gaming / Leisure /Entertainment
Professional Services
Restaurants
Retail / Consumer

ENERGY
Clean Technology
Oil, Gas & Coal

HEALTHCARE
Animal Health 
Biotechnology 
Healthcare Services 
Medical Technology 
Pharmaceu cal

INDUSTRIALS 
Aerospace & Defense 
Agriculture
Industrial Equipment 
Industrial Goods & Services

REAL ESTATE
Real Estate
REITs

TECHNOLOGY 
Semiconductor
So ware
SaaS
Telecommunica ons

UTILITIES
U li es
Wholesaler

Industries 
Served
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