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Company Sta  s  cs (as of 2/04/19)

REV 2016A 2017A 2018A
Q1 $18,107 $52,240 $104,140
Q2 $5,446 $80,330 $110,210
Q3 $17,831 $68,220 $125,035
Q4 $9,517 $81,335
FYE Dec. $50,901 $282,145

EPS 2016A 2017A 2018A
Q1 $(0.00) $(0.00) $(0.00)
Q2 $(0.01) $(0.00) $(0.01)
Q3 $(0.00) $(0.00) $(0.00)
Q4 $(0.00) $(0.00)
FYE Dec. $(0.02) $(0.00)

THIS IS NOT A RESEARCH REPORT. ALL INFORMATION IS DERIVED FROM COMPANY PRESS RELEASES, SEC DOCUMENTS OR OTHER PUBLICLY AVAILABLE SOURCES.
Lytham Partners, LLC (“Lytham”) provides a range of investor rela  ons services to its clients. The par  cular services provided vary by client and may change from  me 
to  me. Lytham’s services are designed to increase client companies' exposure to, and awareness by, broker/dealers and other members of the professional investment 
community. Lytham is compensated for providing investor rela  ons services by its clients.  Please see the important disclosures on the last page of this report.

Revolu  onary New INVOcell Technology Aims to Disrupt Tradi  onal 
IVF Market
INVO Bioscience has developed the FDA-approved INVOcell™ System and INVO 
procedure, a disrup  ve new fer  lity treatment that replaces expensive incubators 
(i.e., the tradi  onal IVF process) that normally hold the eggs and sperm of a pa  ent. 
The INVOcell is a small, wine cork sized clear polystyrene capsule, that holds the egg 
and sperm which are then placed inside the women’s vagina where the body acts as 
the natural incubator. 

The INVOcell device is kept inside the vaginal cavity through the incuba  on period, 
where the woman’s body provides the proper temperature, pH balance, and CO2 
levels necessary for fer  liza  on and embryo growth. Instead of u  lizing an incubator 
to mimic the women’s body characteris  cs, the women’s body remains the perfect 
incubator. Following the incuba  on period, the device is removed by a physician, and 
a fer  lized egg is placed in the uterus of the women in the exact same way that a 
fer  lized egg would be u  lized in the IVF process. (see page 2 for details)
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Stock Price: $0.45
52 Week Range:  $0.08 - $0.77
Market Capitalization: $69.052M
Avg. Daily Vol. (3m): 37,649
Shares Outstanding: 153.45M

Financial Summary

Key Events
FEB. 4, 2019 - INVO Bioscience Appoints Michael J. 
Campbell as COO & VP of Business Development

JAN. 14, 2019 - INVO Bioscience Closes Exclusive U.S. 
Licensing Agreement with Ferring Pharmaceu  cals to 
Commercialize the Novel INVOcell™ System for Use in 
the Treatment of Infer  lity

NOV. 27, 2018 - Fer  lity Partnership of St. Louis 
Expands Reproduc  ve Services with the Introduc  on of 
INVOcell

NOV. 16, 2018 - The Fer  lity Wellness Ins  tute 
Becomes First Center in State of Ohio to Off er 
Revolu  onary INVOcell Solu  on

NOV. 8, 2018 - Indianapolis ‘Top Docs’ James Donahue, 
MD & Leo Bonaventura, MD, Welcome First Twin 
INVOcell Babies in the State of Indiana

NOV. 6, 2018 - The Fer  lity Center of San Antonio 
Expands Reproduc  ve Services with the Addi  on of 
INVOcell

OCT. 31, 2018 - INVOcell Enables Same-Sex Couple to 
Both Physically Par  cipate in the Pregnancy and Birth 
of their Child

Key Highlights
• Entered exclusive U.S. licensing agreement with Ferring in November 2018 which 

included an upfront payment of $5 million, plus a $3 million milestone payment. 
The Company will also receive supply revenue on each device sold to Ferring.

• Company experienced strong ini  al pickup prior to Ferring agreement, pos  ng 68% 
revenue growth YTD in 2018, with revenues increasing sequen  ally every quarter 
during the last 4 quarters.

• Key advantages of device and procedure, includes decreased cost with equivalent 
safety and effi  cacy, and reduced overhead, should increase the overall addressable 
market for fer  lity services, which remains incredibly underserved at the moment.

• Company retained U.S. rights to open INVO Centers, a possible growth driver into 
the future.

• Future commercializa  on rights available outside the U.S. 
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How Does INVOcell 
Work?

Partnership with 
Ferring Pharmaceu  cals

INVO Bioscience partners with Ferring Pharmaceu  cals, the #1 women’s drug 
fer  lity company in the world, to commercialize the process in the United States
In January 2019, INVO and Ferring Pharmaceu  cals closed on an exclusive U.S. commercializa  on 
agreement for INVOcell. Under the terms of the license and supply agreement, INVO Bioscience received 
an upfront cash payment of $5.0 million, is eligible to receive an addi  onal $3 million milestone payment 
based upon performing a clinical study for label enhancement. The Company will receive payments for the 
supply of each INVOcell and INVO reten  on device at $250 per device. Addi  onally, Ferring is obligated, 
subject to certain condi  ons, to achieve defi ned minimum revenue targets over the next seven (7) years. 
INVO Bioscience also retains certain limited rights to establish INVO clinics that exclusively commercialize 
INVO cycles and will retain commercializa  on rights outside the U.S.

*Doctors may recommend ICSI, a procedure which fer  lizes the egg prior to placement in the device. Pa  ents should consult 
their physicians to determine which treatment op  on is right for them at every stage of their fer  lity journey.
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Founded in 1950, Ferring Pharmaceu  cals is a research-driven biopharmaceu  cal company devoted to 
iden  fying, developing and marke  ng innova  ve products in the fi elds of reproduc  ve health, women’s 
health, urology, gastroenterology, endocrinology and orthopedics.

Private Swiss-based company, has grown steadily to USD $2.4 billion in annual revenue on the strength 
of double-digit sales increases year a  er year.

• The largest contribu  on for group revenue comes from the fer  lity drugs segment at 44 percent
• Mid-sized global player in the Top 50, with a growing presence in the US and Asia. 
• Employs over 6,000 people across 56 countries and markets its products in 110 countries. 

In 2018, Ferring announced plans regarding the launch of a new External Innova  on Sourcing Group as 
it looks to add new partners in key therapeu  c areas.

“As a leader in reproduc  ve medicine, Ferring understands that women seeking to start or expand a family 
want op  ons that suit their individual circumstances,” said Paul Navarre, CEO, Ferring Pharmaceu  cals 
(US). “With this agreement, Ferring aims to make INVOcell, a novel technology used in the treatment of 
infer  lity, widely available as an op  on for women and their healthcare providers.”

About Ferring 
Pharmaceu  cals
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Strong Ini  al Adop  on

INVO Bioscience, Inc. (OTCQB: IVOB)
Healthcare / Medical Devices

February 2019

INVO Bioscience has had strong ini  al adop  on on limited marke  ng spend, which 
will now be bolstered by Ferring’s extensive resources and exper  se in fer  lity

Upon FDA approval of the INVOcell device in November 2015, INVO Bioscience had launched the product 
with a company-wide organiza  on of 2 employees. The Company worked to develop key opinion leaders 
within the fi eld, including renowned fer  lity doctors Drs. Kevin and Kathy Doody of the Center for Assisted 
Reproduc  on in Dallas, Texas. Dr. Kevin Doody has since become a member of the INVO Bioscience board 
of directors, and acts as the company’s Medical Director. With minimal resources, the Company has grown 
revenues every quarter by double digits (see revenue chart below). 

Leveraging the large sales resources of Ferring Pharmaceu  cals, the Company believes that adop  on will 
accelerate rapidly into the future.
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INVOcell will likely con  nue to benefi t from the uniqueness of its product and 
capabili  es as evidenced by mul  ple media men  ons over the last 12 months
The Company has benefi  ed from a number of viral stories, including a story that ran at the end of October 
2018 on numerous morning shows, including Good Morning America and CBS This Morning, many local 
news programs, as well as publica  ons such as USA Today, Newsweek, and People, about how two women 
were able to carry one baby. The process was performed by Dr. Kathy Doody.

As has been men  oned before, much of this media pickup has been done via word of mouth pick up. The 
company has had li  le to no marke  ng capabili  es due to limited resources. This should accelerate due to 
Ferring’s marke  ng and sales capabili  es going forward.
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Coverage in all Mediums 
• Online News
• Print News
• Social Media (Twi  er, Facebook, blogs, etc.)
• Broadcast (TV, Radio)
• Press Release/Wire Syndica  on

Approximately 1,180 Men  ons

Es  mated Audience: 930,846,979

Key Market Pick-Ups
• USA Today
• Newsweek
• Good Morning America
• CBS This Morning
• ABC News
• CBS News
• Fox News
• MSN
• People Magazine

Strong Media Exposure

October 2018 media exposure
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Key Advantages of Device 
and Procedure

Key advantages of device and procedure, including decreased cost with 
equivalent effi  cacy, and absence of expensive overhead, should increase the 
overall addressable market for fer  lity services, which remains incredibly 
underserved at the moment.
The simplicity of the INVOcell device and procedure provides for a number of advantages versus tradi  onal 
IVF, or even Intrauterine Insemina  on (IUI), commonly referred to as the “turkey baster approach.” Key 
advantages include:

VALUE (LOWER COSTS WITH EQUIVALENT SAFETY AND EFFICACY): The INVOcell procedure typically costs 
between $6,000 and $8,000 per cycle, with about a 40-65% pregnancy rate, compared to approximately 
$15,000 for tradi  onal IVF which has about a 41% pregnancy rate. IUI, which typically costs about $2,000 
per cycle has pregnancy rates of just 10-12%.
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OPENS UP A LARGER ADDRESSABLE MARKET: Since cost is the number one barrier to treatment in 
the U.S., the decreased cost of INVOcell with equivalent effi  cacy opens up a market to par  cipants that 
otherwise would have gone untreated. An analysis indicates that a 50% reduc  on in the price of IVF 
services would translate into a 160% increase in u  liza  on of such services.

VALUE (LOWER COSTS WITH 
EQUIVALENT EFFICACY)

OPENS UP A LARGER ADDRESSABLE 
MARKET
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ACCESS TO TREATMENT: Another key barrier to treatment is accessibility. Due to the high infrastructure 
costs, there simply are not IVF centers within a certain travel distance for signifi cant por  ons of the 
popula  on. Due to key cost savings areas, including the elimina  on of costly incubators, fi ltra  on, staff , and 
other costs typically associated with IVF, the opening of centers that provide the INVO solu  on becomes a 
more profi table venture in certain less populated regions of the country. Again, the access should allow for 
increases in the addressable market opportunity for INVOcell. 

ACCESS TO TREATMENT

PARTICIPATION BY THE PARENTS: Since the device, and therefore the eggs and sperm, are with the 
pa  ent at all  mes, and not in an incubator, pa  ents feel more involved in the process. This connec  on to 
the process also benefi ts by elimina  ng the risk of wrong embryo transfer.

RELIGIOUS OR CULTURAL BELIEFS: As certain religions have expressed concern over IVF treatment, the 
INVOcell provides an alterna  ve to those with certain religious or cultural reasons.

PARTICIPATION BY THE PARENTS

RELIGIOUS OR CULTURAL BELIEFS

Underserved addressable market opportunity that could be met due to unique 
a  ributes of INVOcell
According to the Centers for Disease Control (2015 Na  onal Survey of Family Growth, CDC), there are 6.9 
million women in the US who have diffi  culty conceiving.1 Approximately 170,000 IVF and 250-300,000 
Intrauterine Insemina  on (IUI) procedures are being performed each year in the US (avg. IVF cycle is 
$15,000, avg. IUI is $2,000). Overall approximately $3 billion spent annually in the U.S. on IVF and IUI cycles. 
However, due to cost and geographic availability of treatment, the two biggest hindrances to treatment, 
5.6 million infer  le couples go untreated of which 1.4 million women may benefi t from advanced fer  lity 
treatment. However, only approximately 130,000 people begin such treatment.1 The INVOcell has the 
ability to not only capture a percent of the exis  ng addressable market but becomes the fi rst new treatment 
op  on within the space that can signifi cantly increase the addressable market opportunity for fer  lity care.

On a worldwide basis, there are 150 million infer  le couples (ESHRE Annual Mee  ng 2015). Approximately 
1.5 million IVF cycles are performed annually corresponding to approximately 1% of the infer  le couples 
worldwide. Including IUI (another 1% worldwide), this represents an approximate $6.6 billion worldwide 
market. With nearly 98% of the infer  le couples going untreated resul  ng in an es  mated un-met market 
opportunity of hundreds of billions of dollars.

Underserved Addressable 
Market 
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With U.S. commercializa  on in the capable hands of Ferring, INVO Bioscience is 
turning its a  en  on to opening of company-owned or partnered INVO Clinics in 
the U.S., and the further commercializa  on of the INVOcell outside the U.S.
As a component of the agreement with Ferring, INVO Bioscience retained certain limited rights to establish 
INVO clinics that exclusively commercialize INVO cycles and will retain commercializa  on rights outside 
the U.S. The Company is in the process of partnering with physicians in key parts of the country where 
the advantages of the INVOcell device and procedure, including minimal startup and overhead costs (due 
to lack of equipment), and absence of nearby IVF facili  es allows for an addressable market that may 
otherwise be unserved. 

In addi  on to opening INVO centers in the U.S., the Company is focused on the further commercializa  on 
of the INVOcell throughout the rest of the world. Over the years, they have had approvals and limited 
distribu  on agreements in countries such as India, Canada, Brazil and Columbia. Many of these past 
agreements expired due to lack of resources placed behind them by INVO Bioscience. Moving forward, 
the Company believes there are opportuni  es to mone  ze INVOcell throughout the rest of the world in a 
similar construct to that of the Ferring agreement.

To head up these eff orts, in February 2019, the Company announced the appointment of Michael Campbell 
as its COO and Vice President of Business Development. Campbell was most recently the Vice President 
of IVF Americas Business Unit for Cooper Surgical, Inc. (CSI), a wholly owned subsidiary of The Cooper 
Companies (NYSE: COO). Mr. Campbell has substan  al medical device sales, marke  ng and business 
development leadership experience within Global Fortune 500 and Start-up Company environments.  
During his over 12-year career at Cooper Surgical, Campbell has been responsible for IVF product por  olio 
sales globally including the US, Canada, La  n America, Europe, Middle East, Africa, and Asia Pacifi c regions.  
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Label Expansion 
Milestone
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$3 million milestone payment available to INVO Bioscience upon label 
expansion for a 5-day incuba  on period
When the INVOcell device and procedure was approved by the FDA, it was done so with a 3-day incuba  on 
period of the device inside the female. Most IVF incuba  on is done at 5-days, which is seen as a more 
ideal  me for embryo development to occur. There are examples in the press where most doctors have 
taken the liberty to expand the incuba  on period to 5-days in an off  label approach, however the materials 
marke  ng the product and communica  on needs to be done on the FDA approval of 3-days. 

As a component of the agreement with Ferring, INVO Bioscience is tasked with performing a clinical 
trial and subsequent FDA submission for a label amendment increasing the incuba  on period to 5 days. 
Upon the successful comple  on of the trial, and approval by the FDA, Ferring will pay INVO Bioscience 
an addi  onal $3 million. Given Ferring’s up front commitment, and rapid rollout of the marke  ng plan, it 
appears that they don’t believe the diff erence of a 3-day vs 5-day will have a near term impact.
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INVO Bioscience, Inc.
Income Statement

February 2019
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INVO Bioscience, Inc.
Balance Sheet

February 2019
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Ka  e Karloff 
Chief Execu  ve Offi  cer and Chairman of the Board
Co-founder of INVO Bioscience, Ms. Karloff  has more than 30 years 
of experience in medical device and pharmaceu  cal manufacturing, 
clinical opera  ons, regulatory aff airs and quality systems. Ka  e has been 
cri  cal to the FDA approval of the INVOcell device as well as the product 
development and scale-up of the INVOcell. Prior to INVO Bioscience, Ka  e 
was the Corporate Vice President of Opera  ons for Psivida Ltd, a start 
up combina  on medical device/pharmaceu  cal technology company 
whereas she was cri  cal in developing obtaining FDA approval of a novel 
ocular implant. Ka  e also served over 13 years at Boston Scien  fi c  in 
various opera  on func  ons and 10 years on the senior management 
teams of other start-up organiza  ons. Ka  e has an undergraduate degree 
in Microbiology and MBA coursework from Northeastern University.

Michael J. Campbell
COO and Vice President of Business Development
Mr. Campbell was appointed INVO Bioscience’s COO & VP of Business 
Development in February 2019. Campbell was most recently Vice 
President of IVF Americas Business Unit for Cooper Surgical, Inc. (CSI), a 
wholly owned subsidiary of The Cooper Companies (NYSE: COO), and a 
member of the INVO Bioscience board of directors since October 2017. 
Mr. Campbell has substan  al medical device sales, marke  ng and business 
development leadership experience within Global Fortune 500 and Start-
up Company environments.  During his over 12-year career at Cooper 
Surgical, Mike has been responsible for IVF product por  olio sales globally 
including the US, Canada, La  n America, Europe, Middle East, Africa, and 
Asia Pacifi c regions.  In addi  on to Mr. Campbell’s current posi  on as Vice 
President of IVF Americas Business Unit, he served in various leadership 
roles including Vice President of Interna  onal Business Unit from 2013-
2014 and as Vice President of IVF Business Unit from 2006 to 2012.  Prior 
to joining Cooper Surgical, Mike was Vice President of Sales, Marke  ng and 
Business Development at Retroac  ve Bioscience from 1997 to 2006 and 
Vice President of Sales and Marke  ng for Gabriel Medical from 1994 to 
1997.  Mr. Campbell also served in various senior management posi  ons 
across marke  ng, sales and product management at Boston Scien  fi c 
Corpora  on beginning in 1984 through 1994.

Lori Kahler
Vice President Global Opera  ons
Ms. Kahler fi rst became part of the INVO Bioscience team as a consultant 
in 2010.  Lori has over 25 years domes  c and interna  onal experience 
in opera  ons, quality, regulatory, compliance and clinical aff airs, with 
profi ciency across a full range of business func  ons and systems.  Lori has 
successfully directed strategic programs to advance product performance 
and eff ec  vely gain market entry globally.  Former founder and managing 
director of The RC Insight Group, Lori was instrumental in achieving FDA De 
Novo clearance for INVO Bioscience’s innova  ve INVOcell System.  Posi  ons 
Lori previously held include Director of Regulatory and Compliance for 
Samsung Electronics America (Health and Medical Equipment), Vice 
President of Regulatory and Clinical Opera  ons for Ximedica, and Global 
Director of Quality Opera  ons and Regulatory Aff airs/ Managing Director 
Asia Pacifi c Region for Agfa Healthcare.

Rob Bowdring
Director
Mr. Bowdring joined the INVO Bioscience board in 2013. He is currently 
Chief Financial Offi  cer at Dynasil Corpora  on a publicly traded company 
that develops and manufactures op  cs and photonics products, op  cal 
detec  on and analysis technology and components for the homeland 
security, medical and industrial markets. Prior to joining Dynasil in 2013, 
Rob served as the Chief Financial Offi  cer for INVO Bioscience from 2008 
un  l 2013.  Previously he served as Chief Financial Offi  cer of Cyphermint, 
Inc. from 2003 to 2008, and as Vice President and Corporate Controller 
for Lifeline Systems from 1989 to 2003.  Prior to 1989, Rob held posi  ons 
of increasing responsibility at Remanco, Inc., Warburton’s Inc., Cyborg 
Corpora  on, and Technogenics, Inc.  Rob has a B.A. in Accoun  ng from the 
University of Massachuse  s.

Kevin Doody, MD
Medical Director and Director
Dr. Kevin Doody serves as Medical Director for INVO Bioscience and is also 
a member of the Board of Directors.  Dr. Doody is a renowned fer  lity 
specialist who is the founder and Medical Director for the Center for 
Assisted Reproduc  on (CARE Fer  lity) and Eff ortless IVF located in Bedford 
Texas. The Center for Assisted Reproduc  on, established in 1989, has 
been a pioneer of assisted reproduc  ve technologies in the north Texas 
region with several fi rsts including the fi rst ICSI pregnancy and the fi rst to 
successfully implement a blastocyst culture system. CARE Fer  lity had the 
fi rst pregnancy in the region with a pregnancy following embryo biopsy and 
pre-implanta  on gene  c tes  ng for cys  c fi brosis.  CARE Fer  lity/ Eff ortless 
IVF also was the fi rst to adopt the INVOcell™ Intravaginal Culture System 
since the INVOcell fi rst obtained FDA clearance.  Dr. Doody is President 
of the Society for Assisted Reproduc  ve Technology (SART), on the Board 
of Directors of the American Society for Reproduc  ve Medicine (ASRM) 
and a member of the RESOLVE Physician Council.  As INVO Bioscience’s 
Medical Director, Dr. Doody provides medical and clinical guidance, INVO 
educa  on and training, and oversight of risk management and post-
market surveillance ac  vi  es as well as support current and new product 
development.

Steven M. Shum
Director
Mr. Shum has served as Chief Financial Offi  cer of Eastside Dis  lling (NASDAQ: 
ESDI) since October 2015. Prior to joining Eastside, Mr. Shum served as an 
Offi  cer and Director of XZERES Corp, a publicly-traded global renewable 
energy company, from October 2008 un  l April 2015 in various offi  cer roles, 
including Chief Opera  ng Offi  cer from September 2014 un  l April 2015, 
Chief Financial Offi  cer, Principal Accoun  ng Offi  cer and Secretary from April 
2010 un  l September 2014 (under former name, Cascade Wind Corp) and 
Chief Execu  ve Offi  cer and President from October 2008 to August 2010. 
Mr. Shum also serves as the managing principal of Core Fund Management, 
LP and the Fund Manager of Core Fund, LP. He was a founder of Revere Data 
LLC (now part of Factset Research Systems, Inc.) and served as its Execu  ve 
Vice President for four years, heading up the product development eff orts 
and contribu  ng to opera  ons, business development, and sales. He spent 
six years as an investment research analyst and por  olio manager of D.N.B. 
Capital Management, Inc. His previous employers include Red Chip Review 
and Laughlin Group of Companies. He earned a B.S. in Finance and a B.S. in 
General Management from Portland State University in 1992.
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INVO Bioscience Management Team



INVO Bioscience, Inc. Forward-looking Statements
This document includes forward-looking statements within the meaning of Sec  on 27A of the Securi  es Act of 1933, as amended, and Sec  on 
21E of the Securi  es Exchange Act of 1934, as amended. The Company invokes the protec  ons of the Private Securi  es Li  ga  on Reform Act 
of 1995. All statements regarding our expected future fi nancial posi  on, results of opera  ons, cash fl ows, fi nancing plans, business strategies, 
products and services, compe   ve posi  ons, growth opportuni  es, plans and objec  ves of management for future opera  ons, as well as 
statements that include words such as “an  cipate,” “if,” “believe,” “plan,” “es  mate,” “expect,” “intend,” “may,” “could,” “should,” “will,” and 
other similar expressions are forward-looking statements. All forward-looking statements involve risks, uncertain  es and con  ngencies, many 
of which are beyond our control, which may cause actual results, performance, or achievements to diff er materially from an  cipated results, 
performance, or achievements. Factors that may cause actual results to diff er materially from those in the forward- looking statements include 
those set forth in our fi lings at www.sec.gov. We are under no obliga  on to (and expressly disclaim any such obliga  on to) update or alter our 
forward-looking statements, whether as a result of new informa  on, future events or otherwise.

Lytham Partners Disclaimer
Lytham Partners, LLC (“Lytham”) provides a range of investor rela  ons services to its clients. The par  cular services provided vary by client 
and may change from  me to  me. No Investment Advice: Lytham is not a registered broker-dealer, registered investment adviser or fi nancial 
adviser, nor does it hold itself out to be. All materials presented in this document and/or publica  ons or presenta  ons released by Lytham to 
the public through its website, email, or any other means of transmission are not to be regarded as investment advice, do not cons  tute an 
endorsement of the company, and are only for informa  ve purposes. Before making a purchase or sale of any securi  es men  oned in this 
document or in Lytham’s publica  ons or presenta  ons, Lytham strongly encourages and recommends consulta  on with a registered securi  es 
representa  ve. This document and/or publica  ons or presenta  ons released by Lytham to the public through its website, email, or any other 
means of transmission do not cons  tute an off er to purchase or sell securi  es, and is not to be construed as a representa  on of an off er or a 
solicita  on of any off er by Lytham or its client companies to purchase or sell any security. Lytham or any of its affi  liates, members, employees, 
clients, offi  cers, directors, and/or their respec  ve families may from  me to  me purchase or sell, as agents or principals, or otherwise hold 
posi  ons in, securi  es of its client companies, and are free to buy or sell those posi  ons at will.  Any such posi  ons may be increased or 
decreased from  me to  me in the future without no  ce. Any informa  on or opinions expressed in this document and/or publica  ons or 
presenta  ons released by Lytham are subject to change without no  ce. Compensa  on Informa  on: Lytham is compensated by INVO Bioscience, 
Inc. for providing investor rela  ons services.  The compensa  on provided to Lytham is as follows: $8,500 per month plus reimbursement for 
certain expenses.  Lytham currently owns 1.7M restricted shares of INVO Bioscience. Informa  on Sources and Forward-Looking Statements: The 
informa  on contained in this document and/or publica  ons or presenta  ons about Lytham’s clients was obtained from materials available to 
the general public, including the clients’ fi lings with the SEC, documents included on the client’s websites, informa  on provided by the client or 
from other publicly available sources deemed reliable by Lytham.  Lytham does not represent or guarantee the accuracy or completeness of this 
informa  on. This informa  on is subject to change without no  ce and Lytham assumes no responsibility to update the informa  on, except as 
required by law. The informa  on contained in this document and/or publica  ons or presenta  ons about Lytham’s clients may contain “forward-
looking statements” within the meaning of the Private Securi  es Li  ga  on Reform Act of 1995 (“Reform Act”), as well as Regula  on FD.  These 
statements may involve risks and uncertain  es that could cause actual results to diff er materially from the forward-looking statements. Factors 
which could cause or contribute to such diff erences are detailed in the company’s public fi lings with the United States Securi  es and Exchange 
Commission, if available. Forward-looking statements speak only as of the date the statement was made. Neither the company nor Lytham 
undertakes, and specifi cally disclaims, any obliga  on to update any forward-looking statements. The company claims the protec  on of the 
safe-harbor for forward-looking statements contained in the Reform Act. Any performance data quoted represents past performance of the 
company. There is no guarantee of comparable future results; current performance may be higher or lower.
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